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FY2022 Financial Results

Reported Profit: Quarter ended 30 September 2021

In RM Million Q1 FY2022 Q1 FY2021 YoY %

Revenue 10,673 10,877 (1.9)

PBIT 394 447 (11.9)

Finance income 13 12

Finance costs (33) (33)

Profit before tax 374 426 (12.2)

Taxation (107) (120)

Profit after tax 267 306 (12.7)

Non-controlling interests (31) (25)

Net profit attributable to owners of the Company 236 281 (16.0)
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FY2022 Financial Results

Core Profit: Quarter ended 30 September 2021 

In RM Million Q1 FY2022 Q1 FY2021 YoY %

Reported PBIT 394 447 (11.9)

Adjustments

• Fair value loss on financial assets (MES) - 1

• Net forex gain on settlement of net investment - (10)

Core PBIT 394 438 (10.0)

Net finance costs (20) (21)

Taxation (107) (120)

Non controlling interests (31) (25)

Core Net Profit 236 272 (13.2)
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FY2022 Financial Results

Segmental PBIT: Quarter ended 30 September 2021

Adjustments :

1. Fair value loss on financial assets (RM1m in Q1FY2021)

In RM Million

Q1 FY2022 Q1 FY2021 Reported 
PBIT 

Core PBIT 

Reported 
PBIT

Adjustments
Core 
PBIT

Reported 
PBIT

Adjustments
Core 
PBIT

YoY % YoY %

Industrial 160 - 160 196 11 197 (18.4) (18.8)

Motors 227 - 227 223 - 223 1.8 1.8

Logistics 3 - 3 6 - 6 (50.0) (50.0)

Healthcare 13 - 13 14 - 14 (7.1) (7.1)

Others 4 - 4 13 - 13 (69.2) (69.2)

Corporate (13) - (13) (15) - (15) 13.3 13.3

Forex - - - 10 (10) - >(100.0) -

PBIT 394 - 394 447 (9) 438 (11.9) (10.0)
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FY2022 Financial Results

Regional Contribution: 1Q FY2022 ended 30 September 2021

Revenue Breakdown Core PBIT Breakdown

Greater 
China, 39%

SEA, 8%

Malaysia, 11%

Australasia, 42%

Greater China SEA Malaysia Australasia

Greater 
China, 42%

SEA, 14%Malaysia, 10%

Australasia, 34%

Greater China SEA Malaysia Australasia
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1,454
1,231

404
394

373
324

1,506

1,480

1-Jun-21 1-Jul-21

ST Debt: 
1,879

LT Debt: 
1,858

ST Debt: 
1,804

LT Debt: 
1,625

FY2022 Financial Results

Snapshot of borrowing position as at 30 September 2021

RM 3.4bn
As at 30 September 2021

RM1.7bn
Bank balances, 

deposits and cash

0.22x
Debt/Equity Ratio

RM15.8bn
Total Equity

T o t a l  D e b tL o n g  T e r m  v s  S h o r t  T e r m  D e b t

30-Jun-21       30-Sep-21

3,737

3,429

-8%
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Core and Reported PBIT

Motors’ performance remain resilient; Lower profits contribution from Industrial China

Q1 FY2021 vs Q1 FY2022

Core/ Reported PBIT are the same for Q1 FY2022



Segmental Results
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196

160

PBIT

Sep-20

Sep-21

Industrial Division

Profits declined mainly due to lower revenue from the China operations and lower margins

A u s t r a l a s i a

• Higher equipment revenue from both mining and
construction sectors in Australia.

• However, profitability was impacted by weaker parts
margins.

• Terra CAT profit contribution – 1Q FY2022: RM8m vs.
1Q FY2021: RM2m.

C h i n a

• Lower revenue mainly due to contraction in market size.

• Weaker margins from the rental business, with lower
utilisation rate.

M a l a y s i a

• Slow recovery in sales after the recent movement
restrictions.

• Included YSD donation of RM5m in the current period
(nil in previous corresponding period).

S i n g a p o r e & O t h e r s

• Higher engines deliveries due to sustained demand for
cloud storage and data centre services.

• Continued labour shortage in Singapore slowed the
resumption of construction activities.

In RM Million Q1 FY2021 Q1 FY2022

Australasia 2,223 2,549

China 1,129 791

Malaysia 230 228

Singapore & Others 143 191

Total Revenue 3,725 3,759

Australasia 127 130

China 58 16

Malaysia 5 4

Singapore & Others 7 10

Total Core PBIT 197 160

FV Loss on Financial Asset (1) -

Total PBIT 196 160

PBIT margin 5.3% 4.3%

Core PBIT margin 5.3% 4.3%

Annualised ROIC 9.5% 7.5%

0.9%

3,725 3,759

Revenue

-18.4%
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Industrial Drivers

MET coal prices bull-run benefiting our Australasia operations; Short term headwinds in China

Industrial Australia: MET Coal tailwind Industrial China: Short term headwinds

Slowdown of demand in China

▪ Fewer infrastructure activities and real 
estate contraction

▪ Rising competition within China from 
local OEMs

Confident on long-term potential

▪ Expect Infrastructure investment to 
improve given a more supportive fiscal 
policy in 2022

Source: Bloomberg IAC1 – AUS Premium Coking Coal Futures 

0

100

200

300

400

500

Jan-20 Jul-20 Jan-21 Jul-21

Coking Coal        
@Oct 2021: 
US$398/t

Current Price > Miner’s Cost

▪ Current prices are way above Miners’ 
breakeven cost curve ~US$ 80/ tonne, 
should spur more equipment spend

MET Coal Prices to stay elevated

▪ Expect a slow unwind of global MET 
coal prices given supply tightness and 
a healthy spot demand
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Industrial Outlook

Order book remains strong

RM3,305m
Order book as at 

30 September 2021

+1%

A U S T R A L A S I A

• Direct impact from trade tensions with China on
the mining sector in Australia likely to be
manageable due to the robust coal demand from
alternative markets in South Korea, Japan and
elsewhere.

• Outlook for construction industry in New Zealand
remains positive due to pent-up demand.

M A L A Y S I A

• Order book for petroleum services is supported by
pent-up demand and healthy commodity price.

• Recovery of the construction sector expected to be
muted

C H I N A

• Economic growth recently affected by spillover
effects from the property debt crisis.

• However, fiscal stimulus to boost infrastructure
investment is expected to be rolled out in the near
term to counter the recent economic challenges.

S I N G A P O R E

• Impacted by deferment in construction tenders
due to continued labour shortage.

• Demand for engines from data centre services
remains healthy.

RM3,278m
Order book as at 

30 June 2021

1,496 

1,884 

2,388 2,389 2,373 

332 

361 

326 373 419 

139 

136 

207 195 228 

290 

287 

317 321 285 

2,257 

2,668 

3,238 3,278 3,305 

Sep-20 Dec-20 Mar-21 Jun-21 Sep-21

Australasia Malaysia China Asia
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Acquisition of Salmon Earthmoving Holdings (“Salmon”)

Expands on adjacency and into new segment (Construction) 

Strategic Rationale 

Financials 

Description of Business 

SPA: signed on July 2021.

Completion: Acquisition was completed on 1 October 2021.

On-boarding, integration, transition process underway.

.

Details of Acquisition 

• Acquisition price = AUD$ 115 million (RM 346 million) 
(cash free debt free basis)

• Expected Revenue contribution of RM 150- 180m per year 

• Salmon is a dry-hire earthmoving equipment business

• Salmon rents and supports Caterpillar machinery in the
mining and construction sectors

• Operating in Australia (mainly Queensland and New South
Wales)

Strengthen and complements SDI in Australia and
reinforces SDI’s footprint in Asia Pacific.

Multi-aspect diversification including:

❑ Industry exposure for SDI’s rental equipment
offering to civil construction market.

❑ SDI’s geographic footprint into NSW.

❑ Salmon offers diversification of other OEM
brands including Hitachi, Komatsu, Mack and
Isuzu equipment.

❑ Salmon’s equipment rental fleet includes light
vehicles and dewatering equipment. Salmon’s
heavy haulage fleet and its capability is also
of strategic interest.

Customer Base Expansion: Salmon has strong
existing relationships with civil contractors, experience in
running civil construction projects & broad product fleet.
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7,096 6,862 

Revenue

Motors Division

Profits were sustained in China and Malaysia but Australasia was affected by COVID-19 restrictions

C h i n a , H K , M a c a u & T a i w a n

• Strong sales and profitability from super luxury
segment in China.

• Lower profit in the HK/Macau operations mainly due to
wage subsidies and a large delivery of super luxury
vehicles in the previous year

S o u t h e a s t A s i a

• Adversely impacted by lower margins in the Singapore
operations

M a l a y s i a

• Sales in current period affected by the COVID-19
restrictions.

• However, profit was higher mainly due to higher
vehicle margins, higher profit contribution from
assembly operations and reversal of stock provision.

A u s t r a l a s i a

• Profitability was impacted by COVID-19 restrictions in
Sydney and New Zealand.

• The commercial vehicle and transport operations
recorded higher revenue and profits

In RM Million Q1 FY2021 Q1 FY2022 

China, HK, Macau & Taiwan 3,507 3,675

Southeast Asia 1,268 1,255

Malaysia 1,259 845

Australasia 1,062 1,087

Total Revenue 7,096 6,862

China, HK, Macau & Taiwan 130 133

Southeast Asia 26 17

Malaysia 26 41

Australasia 41 36

Total PBIT 223 227

PBIT margin 3.1% 3.3%

Core PBIT margin 3.1% 3.3%

Annualised ROIC 12.5% 12.3%

-3.3%

223 227

PBIT

Sep-20

Sep-21

1.8%
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3,369 

14,354 

5,323 

4,011 

Units Sold 
1Q

FY2021

Motors Outlook

Sales were affected by supply constraints and COVID-19 restrictions

22,272
Units Sold

(Q1 FY2021: 27,057)

2,334
Units Assembled

(Q1 FY2021: 3,499)

C H I N A

• Resilient demand for luxury remains strong.

• Supply constraints could impact sales in the near 
term.

M A L A Y S I A

• Sales impacted by COVID-19 restrictions in 1Q
FY2022. However, the recent extension of sales
tax exemption until 30 June 2022 could support
sales.

• The EV industry is expected to benefit from a
series of tax incentives announced in the recent
Budget 2022.

A U S T R A L A S I A

• Automotive sales expected to pick up as the
government recently unveiled fiscal stimulus to
encourage consumption.

• Supply constraints, particularly for commercial
vehicles, could impact sales.

S E A S I A

• In Singapore, growing environmental concerns
act as catalyst to increase the demand for
electric vehicles.

• In Thailand, the movement restrictions
imposed in Q1FY2022 have been recently
eased and should help vehicle sales recover.

2,958 

13,205 

2,826 

3,283 

Australasia China Malaysia SE Asia

Units Sold 
FY2022

Units Sold 
FY2022
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Motors Outlook

New model launches expected in FY2022

H y u n d a i  K O N A  E l e c t r i c
M a l a y s i a  – Q 4  2 0 2 1 /  Q 1  2 0 2 2

P o r s c h e  C a y e n n e
M a l a y s i a  – Q 1  2 0 2 2

B M W  i X
C h i n a /  M a l a y s i a  – Q 1  2 0 2 2

B M W  i 4
M a l a y s i a  – Q 1  2 0 2 2



16

EV & Mobility Strategies

Committed to grow EV portfolio; Mobility to learn how autos is evolving

Leverage on EV line up of 
existing Principals

1

Secure partnerships with 
new EV OEMs

2

Assembly of EV (RHD) and 
batteries for the region

Distribution and rollout of EV 
charging infrastructure

5

Enter the Ecosystem with 
Aftersales & Fleet

4

3

Fleet Management

Aftersales for SOCAR
Petronas fleet in Pengerang

Omnichannel   
Transformation

Collaboration with 
Accenture to re-define 

customer journey

Venture Capital 
RM 40m investments in  

start-up

2

Future 
Proofing 
Motors
Division

E-Commerce

Online sales with Lazada & BMW 
Digital showroom

3

4

Shared

Electrification

Connected

Autonomous

1
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6

3

PBIT

Sep-20

Sep-21

Logistics and Healthcare
Logistics – Improvement in ports operations was offset by lower foreign exchange gains

Logistics Healthcare

In RM Million Q1 FY2021 Q1 FY2022

Total Revenue 44 38

Ports - Subsidiaries - 3

Ports – Assoc & JVs 1 -

Forex 5 -

Total PBIT 6 3

PBIT margin 13.6% 7.9%

Core PBIT margin 13.6% 7.9%

Annualised ROIC 1.3% 0.7%

21,769 TEU
Container throughput

(Q1 FY2021: 33,300 TEU)

3.46 million MT
General cargo throughput
(Q1 FY2021: 4.63 million MT)

In RM 
Million

Q1 
FY2021

Q1
FY2022

Healthcare 
PBIT

14 13

Healthcare 
Annualised
ROIC

8.5% 7.7%

• Higher revenue and operating
profit were offset by higher
effective tax rate

-7.1%

-13.6%
P o r t s

• Profitability improved following
the divestment of Jining Ports
in December 2020 (loss
recorded in Q1FY2021) and fair
value gain on Jining
investment.

• Lower contribution from the
liquid terminal joint venture.

44

38

Revenue

14 13

Healthcare PBIT

Sep-20 Sep-21

-50.0%
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Disclaimer

This presentation does not constitute and is not an offer to sell or the solicitation of an offer to buy securities of any company

referred to in this presentation in the United States or elsewhere. The companies referred to herein have not registered and do not

intend to register any securities under the US Securities Act of 1933, as amended (the “Securities Act”), and any securities may not

be offered or sold in the United States absent registration under the Securities Act or an exemption from registration under the

Securities Act. By attending the presentation you will be deemed to represent, warrant and agree that to the extent that you

purchase any securities in any of the companies referred to in the presentation, you either (i) are a "qualified institutional buyer"

within the meaning of Rule 144A under the Securities Act, or (ii) you will do so in an "offshore transaction" within the meaning of

Regulation S under the Securities Act.

This presentation may contain forward-looking statements by Sime Darby Berhad that reflect management’s current expectations,

beliefs, intentions or strategies regarding the future and assumptions in light of currently available information. These

statements are based on various assumptions and made subject to a number of risks, uncertainties and contingencies. Actual

results, performance or achievements may differ materially and significantly from those discussed in the forward-looking

statements. Such statements are not and should not be construed as a representation, warranty or undertaking as to the future

performance or achievements of Sime Darby Berhad and Sime Darby Berhad assumes no obligation or responsibility to update any

such statements.

No representation or warranty (either express or implied) is given by or on behalf of Sime Darby Berhad or its related corporations

(including without limitation, their respective shareholders, directors, officers, employees, agents, partners, associates and

advisers) (collectively, the "Parties") as to the quality, accuracy, reliability or completeness of the information contained in this

presentation (collectively, the "Information"), or that reasonable care has been taken in compiling or preparing the Information.

None of the Parties shall be liable or responsible for any budget, forecast or forward-looking statements or other projections of any

nature or any opinion which may have been expressed or otherwise contained or referred to in the Information.

The Information is and shall remain the exclusive property of Sime Darby Berhad and nothing herein shall give, or shall be

construed as giving, to any recipient(s) or party any right, title, ownership, interest, license or any other right whatsoever in or to

the Information herein. The recipient(s) acknowledges and agrees that this presentation and the Information are confidential and

shall be held in complete confidence by the recipient(s).

This presentation is for the purposes of information only and no part of this presentation is intended to be or shall be construed as

an offer, recommendation or invitation to subscribe for or purchase, or otherwise making available, any securities in Sime Darby

Berhad.
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Thank you


